




STEP 2 TEST YOUR IDEA AND TARGET MARKET

Briefly explain the price of your product or
service.  How does this compare to your
competitors?

DID YOU KNOW?
Find information about funding,
startup advice, training and 
market research, and access
the knowledge and tools 
you need to plan and 
grow your business.

www.albertacf.ca
www.businesslink.ca
 www.momentum.org
www.prospectnow.ca

DESCRIBE YOUR INDUSTRY

Who are you selling to?
Describe your ideal customer:

Survey potential customers and ask if they
would pay the price you have set for your 
product or serviceDescribe your service area:

Who are the competitors in your service area?

http://albertacf.com/
https://businesslink.ca/
https://momentum.org/
https://www.prospectnow.ca/


STEP 3

STEP 4

DEVELOP A BUSINESS PLAN AND
CASHFLOW STATEMENT

FINANCE YOUR OWN BUSINESS

DID YOU KNOW?

DID YOU KNOW?

There are programs for 
Entrepreneurs with Disabilities 

or Health Conditions 
in Alberta?

Community Futures offers
free assistance with

business planning and
cash flow projecting.

Contact us
 www.albertacf.com
or 1-877-482-3672 or 1-877-482-3672 

www.albertacf.com
www.momentum.org
www.prospectnow.ca

You need to provide a business plan with projected cash flow when seeking financing 
for a business startup.  These are essential documents that will guide your business 
decisions and measure the likely success of your business.  There are many templates 
available online and through business development organizations.

A business plan includes the following:

Cover page with business name and
contact information
Business objective and summary of 
the plan (Executive Summary)
Business location and facilities
Product and service information
Management and staffing detailsManagement and staffing details
Industry overview
Marketing strategy
Financial plan and cash flow

Decide where you will get the money to start your business. You may have personal 
savings or you may need a loan. Most business startups need some financial help.

Community Futures
Local Banks and Credit Unions
Business Development Bank of Canada
Futurpreneur
Alberta Women Entrepreneurs
First People Economic Corporation
Private Investors (family or friends)Private Investors (family or friends)

http://albertacf.com/
http://albertacf.com/
https://momentum.org/
https://www.prospectnow.ca/


https://www.alberta.ca/register-business-name.aspx


STEP 6 OPEN TAX ACCOUNTS AND
PURCHASE INSURANCE

DID YOU KNOW?
Taxes you collect from
the customers belong
 to the government

amd must be paid back.

Open a seperate tax bank
account for this purpose.

If your product or service is taxable, you need to collect sales tax from your 
customers on behalf of the Government, you must open a separate tax account 
at your financial institution and deposit the taxes as they are collected.

The sales tax is remitted to the government on a regular schedule.Alberta's small 
business tax rate is 2%.  To further improve Alberta’s competitiveness and encourage 
investment, Alberta paralleled federal measures to enhance the capital cost 
allowance (CCA) regime.allowance (CCA) regime.

TAX RECORDS

You are required by law to keep records of
all transations to support your income and
expenses.  All documents must be kept for
seven years.

PURCHASE INSURANCE

In addition to insuring your property andIn addition to insuring your property and
business assets, consider other forms of
insurance such as liability, disability, business
interruption, errors and ommissions, inventory,
bonding and renters insurance.

Contact your insurance broker.

https://www.canada.ca/home.html
https://www.canada.ca/home.html
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